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Privileged and 

Confidential 
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Our mission is to transform the banking 

system to make credit more affordable and 

investing more rewarding. 
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Company Overview 

As of Q3 2016. 

▪ Founded in 2006  

▪ Headquartered in San Francisco 

▪ $36+ billion loans facilitated  

▪ 1,600+ emlpoyees 

▪ Publicly traded (NYSE: LC) 

▪ Personal loans, auto loans, and 

small business loans 



4 

SMBs Applied for credit
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Source: New York Federal Reserve Small Business Survey, Q2 2014 http://www.ny.frb.org/smallbusiness/Spring2014/ 

 

18% too discouraged 

to apply 

40% applied 

42% not interested in 

credit 

16% receive 

desired amount 

24% declined or did 

not receive desired 

amount 

100% 

0% 

Want credit: 58% 

Got amount they 

wanted: 16% 

Why Are We All Here? 

Few small business can access sufficient credit 

http://www.ny.frb.org/smallbusiness/Spring2014/
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New Online Options -- What’s Going On? 

1http://www.bloomberg.com/news/2014-05-22/wall-street-finds-new-subprime-with-125-business-loans.html.   

Other articles: http://www.businessweek.com/articles/2014-05-16/how-much-is-too-much-to-pay-for-a-small-business-loan, http://online.wsj.com/news/articles/SB10001424052702304477704579256123272658660 

“‘This is the new predatory lending,’ said Mark Pinsky, president of 

Opportunity Finance Network, a group of lenders that help the poor.”1  

Could pile on a 

bunch of other 

articles and quotes 

http://online.wsj.com/news/articles/SB10001424052702304547704579561962818707096 
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Small Business Loans and Lines: Best of Both Worlds 
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>1 month with substantial  

documentation 

100%+ 

1 day with light 

documentation 

For SMBs without access to credit 

from banks, LC provides a fast 

process like alternative lenders, 

but much lower rates 

Sources: Internal data, bank websites, alternative lender websites 

 

 

 

 

 

 

 

 

 

 

 

 

Banks 

Online Alternative 

Lenders & 

Merchant Cash 

Advance 

 

For ‘bankable’ SMBs, LC provides 

similar rates to banks with a 

much faster process 



7 

Lending Club Business Loans and Lines of Credit 

Loan Amount $5k - $300k 

Term 1, 2, 3, or 5 years 

APRs 9.7% - 35.7% 

Collateral 
Personal guarantee  

No collateral required <$100k. UCC filing >$100k 

Time to funding 
Application takes 5 minutes. Get offers instantly. 

Funding received as fast as 3 days.  Average 1 week 

Minimum 

Requirements 

1+ year in business 

Revenues $50k+ for previous year 















Find a Lender That Stands Up For You 

You Have A Right To… 

1. Transparent Pricing and Terms 

2. Non-Abusive Products 

3. Responsible Underwriting  

4. Fair Treatment from Brokers 

5. Inclusive Credit Access 

6. Fair Collection Practices 
       

 

“ 

” 

 For detail see 

www.ResponsibleBusinessLending.org  
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Thank you! 

 

Louis Caditz-Peck 

Director, Public Policy 

Lcaditz-Peck@lendingclub.com  

 

Website: www.LendingClub.com/Business 

 

Team contact info:  

Business@LendingClub.com 

855-846-0153  

 

 

mailto:Lcaditz-Peck@lendingclub.com
mailto:Lcaditz-Peck@lendingclub.com
mailto:Lcaditz-Peck@lendingclub.com
http://www.lendingclub.com/Business
mailto:Business@LendingClub.com


Kabbage started with a 

simple idea 

To leverage the power of 

real-time, persistently 

connected data to 

streamline the lending 

process. 



Direct Lending (U.S.) 

Global Lending & Data 
Infrastructure 

›  Nearly ~$5B in Funding 

›  140,000 businesses served 

›  1,000% growth over three years 

Power automated lending for banks 

worldwide  

Deploy without feet on local ground 

Turnkey, flexible platform allows 

banks to set their own risk criteria 

and be up and running in months 

Company 
Overview Drive small business 
financial services globally 

› 

› 

› 
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Year 

Founded: 

2009 

1st 

Origination: 

2011 

# of 

Employees: 

~450 

Locations: 

 

Atlanta, Georgia* 

New York, New York 

Denver, Colorado 

San Francisco, 

California 

Bangalore (India) 

Equity 

Raised 

Since 

Inception: 

 

~$500 mm 

SoftBank 

BlueRunVentures 

MDV 

Thomvest 

Reverence 

 

 



~$5B  
Total 

Funding 

140K  
Customers 

2M+ 
Data 

Connections 

New ways to 

remove friction in 

small business 

owner’s day 

Helping small business 
grow 

$250K 
Lines of 

Credit 



A Better Way to Connect with 

Customers 
T R A D I T I O
N A L  

Recor
ds 

Third 
Parties 

Other 
Institutions 

Customer is 
responsible 
for gathering and 
providing 
all data for review 

K A B B A
G E  
Customer simply 
grants access to 
existing data for 
review 

Existing 
Business Data 

Offer precisely the 

right amount of credit 

at every point in time › Customers never 

have to reapply. The 

Kabbage line adjusts 

automatically based 

on industries and 

seasonality 



Persistent & Granular Access to Over 2 

mm live data points 

Mitigate 

Risk 

Rate 

Changes 

Adjust 

Lines Marketing 

Payment

s 

Collection

s 

Identity 

 

Credit 

Bureaus 

Data by 

Vertical 
Examples 

Bank 

Accounts 

Business 

Management 

Tools 

Payment 

Processors 

Online 

Retailer 
Restauran

ts 

Construct

ion 

Business 

Checking 

Data 


